


Onsite Event Program Case Study

Challenge: Dewar’s - Pebble Beach
Provide a unique experience for high level executives at the world class Pebble
Beach resort

Solution:

- Created a retail store with “Dewar's Dollars”

- Dewar's was able to offer more than the standard gift bag with the same old
items

- Attendees were able to purchase $400 worth of products of their choice

- Additional items could be purchased onsite with credit card, then drop
shipped to their homes

- Attendees did not need to carry items with them

- Executives chose from a wide variety of different items at wholesale pricing

- Products selection for all attendees with different interests including golf,
running, fitness, resortwear, sunglasses, and tennis

- Additional club fitting with Nike Tour van and a tour representative.

- Athlete appearance with KJ. Choi
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AS A WINNER OF THE DEWAR’S CHALLENGE
YOU ARE ENTITLED TO
$400
OF FREE MERCHANDISE
FROM NIKE GOLF
COMPLIMENTS OF DEWAR'S

ADDITIONAL INSTRUCTIONS ARE ON BACK.




Onsite Event Programs

Raytheon & Georgia Pacific
Tournament Maui Jim Sunglasses Fitting

Grey Goose
Adidas retail store at Orlando event

Cendant
Nike Shoe fitting

Buick
Buick Scramble, Buick Open, Chicago Zoo




